Congratulations!

Today is your day.
You’re off to great places!
You’re off and away!

You have brains in your head.
You have feet in your shoes.
You can steer yourself

any direction you choose.
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onsultant Incom.e
CONTACT INFORMATION p oducing Activities

Enter the letter of each activity as you complete it. You will probably
HOTLINE: 641-715-3900 do some more than once.

PASSCODE: 31373#

10 per week 15 per week
CONFERENCE CALL #: 712-432-1620 Star Consultant Car and Directorship!!

PLAYBACK #: 712-432-1282

ACCESS CODE: 437157# .
Week Ending: /

UNIT WEBSITE: www.bethaustin.info teiESidn Care RlgsomnnanWygces/

3200 in sales |
UNIT FACEBOOK PAGE: www.facebook.com/circleofexcellence (B) 2 Single Facials or On-The-Go Ap-

pointments: 3150 in sales combined 4
UNIT YOUTUBE CHANNEL: www.youtube.com/bethaustinl from the two appointments

BETH’S CELL: 256-223-1170 (C) Client Service Sales (Reorders) -

$100+ 4.
(D) 1 Interview/Follow Up 5.
(E) I Recruiting Packet/CD w/survey 6.

given out at selling appointment

(F) 1 Guest/Model at meeting

(G) I New Team Member

(H) 7 New Contacts - Name & Phonett
10.

(I): 2 New Bookings
11.

This will set you up for success!

The most successful Consultants and 12.

Directors ensure that for every 5 IPA’s - 13,

at least 1 IPA is faces based!!

This is a_fun way to work - see how many 14.
IPA’s you can hold at each Skin Care
Class! Now that’s what Mary Kay-called 15.

working smart not hard!!!



Shade in each box throughout the week to track your totals.
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Shade in each box throughout the week to track your totals.

Consultant Income
Prodwucing Activities
Appts.on Number
Datebook
for next Of Il\himb.er of Enter the letter of each activity as you complete it. You will probably
week @ il do some more than once.
10 per week 15 per week
$1k Star Consultant Car and Directorship!!
$900 Week Ending: /
(A) 1 Skin Care Class/Party: 3 faces/
$800 $200 in sales W
(B) 2 Single Facials or On-The-Go Ap-
$700 pointments: 3150 in sales combined 4
from the two appointments 3
$600 (C) Client Service Sales (Reorders) -
$100+ 4.
1 5.
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(E) I Recruiting Packet/CD w/survey 6.
$400 given out at selling appointment 7
(F) 1 Guest/Model at meeting :
$300 8.
(G) I New Team Member
9.
$200 (H) 7 New Contacts - Name & Phone#
10.
I) 2 New Bookings
$100 L g 11.
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The most successful Consultants and :
Total number of IPAs Directors ensure that for every 5 IPA’s - 13,
at least 1 IPA is faces based!!
Weekly Accomplishment This is a_fun way to work - see_ how many 14.
j ' IPA’s you can hold at each Skin Care
Sheet submitted to Director Class! Now that’s what Mary Kay called 15.

working smart not hard!!!
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