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THIS PACKET CONTAINS AWESOME PLANNING
INFORMATION FOR MAKING THE MOST OF YOUR
HOLIDAY SALES SUCH AS

. Holiday Steategy Handbook that includes

* Holiday Time Toble

* Christmas Steategy Contact List

. Holiday Plon of Action

. Countdown to Christmas

. $10,000 Christmas Sales Plon

. $12.000 Christmas Sales Blitz

. Barn $2000 by Christmas

. On The Go Holiday Sales

. Posteard for Customers for Holiday Shopping
. Holidgy Bun Packs

. Gift Set Idess

. 12 Days of Christmas for Him ond Her

. Holiday $ales To Businesses

. Holding 2 successtul Open House ( Including
[nvitation)

. Holiday Coffees

. Recruiting, During The Holidays




Holiday Strategy

8 o “Plan your work and work your plan!”

-Mary Kay Ash

Step 1. Choose your Stratedy

Listed below are the main holiday selling ideas!
Choose 1 or 2 ideas that best fit your time, energy and personality.
A. Holiday Coffees/Trunk/Gift shows/Pampering Parties
B. Holiday Open Houses
C. Gift Giving Services for Businesses, Husbands, Family & Friends

D. Velocity/TimeWise Classes/ Holiday Makeovers

Step 2: Set 9 Plan of Action

A. Use a Weekly Plan Sheet or calendar and schedule dates and times.
B. Commit to implementing the selling ideas you have chosen!

C. Take into account personal events, shopping, cookie making, etc.
D. Set specific goals.

E. Create your plan with family support.

F. Use the guidelines in this packet.

Step 3: Evaluate your success and make notes for next
yegr
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&l‘ Foliday Tine Talle

DATES

ACTION

September/October

NOW—0Oct. 15th

Plan vour Christmas Strategyv

Order vour Holidayv Items

Set up Preview Appointments with vour best customers to
get their opinions of what they like.

Set vour goals for Retail sales, interviews and New Team
Members.

Do vour own PERSONAL Gift Shopping from our Gift
[tems.

Have guests at every meeting

Start showing and telling and smelling with evervone vou
come in contact with

Have vour Go Tote FILLED with samples, fragrances and
Look Cards. Hand out 3 a day for best results. You are
planting seeds for vour future!!!

Have 10-15 Hostess Packets and Recruiting Packets with
recruiting DVD and Pondered Pink Survev prepared.
Start PCP Follow-up!

TARGET!!! Booking Skin Care Classes, Fall Makeovers,
Pamper Parties, (Satin Hands & Body Care)...offer a vari-
ety of choices based on her personal needs. Get in front of
them with the products so vou can get a Wish List filled out
for her, interview her and meet more wonderful ladies!!!
Offer a free hipstick/liner to vour customers for allowing
vou 15-30 minutes to share vour Career Opportunity so
thev can earn extra income during the Holidayv season. Tie
this in with the above appointments when possible.

Now is the fime to start booking office visits to do Shop-
ping Coffees/Holidav Preview Parties during lunch/break.
Continue to follow up with businesses, always adding more
to vour list.

Look ahead at vour fall calendar and schedule vour Open
House.




&(fso Foliday Tome Talle

DATES

ACTION

October

16th—31st

Continue Booking!!! Wish Lists and warm chatting with
the Go Tote.

Have a guest at every meeting. Offer a FREE lipstick for
coming.

Make sure yvou have evervone fill out a Wish List.

Order items from the Holiday catalog for vour own gift
giving needs.

Send out letters to husbands from vour Wish Lists.
Continue to offer a variety of party choices: Skin Care,
Glamour, Pampering., On the Go etc. Begin talking to eve-
rvone about preparing for the holidays.

Remind evervone about vour gift service. (Free Wrapping)
RECRUIT!!! Build vour team in October so they can take
advantage of he Holiday Selling Season and the tax advan-
tages for the entire vear.

November

1st—15th

Continue Booking. Wish Lists and Warm Chatting with
the Go Tote. Now vou can offer Holiday Makeovers.

Have guests at every meeting and event.

Begin follow up with men vou’ve contacted. Use Wish
Lists. Many may not be ready to buy now but you must
plant the SEED. Ask when vou could call back.

Continue to follow up with business leads. If they are not
interested in large gifts, ask if they’d be interested in vou
coming and offering hand treatments with Satin Hands for
a special emplovee treat.

Keep track of community events through local papers or
flvers. Churches, schools, local businesses do women’s teas
etc. What a great opportunity for vou to offer vour
services. Have a pamper station or table of treats.

BE CREATIVE!!!




«80 Holiday “[ime “able

DATES

ACTION

November

1st —15th

Many businesses may want to offer a special goody to
customers during the Holiday time. Keep vour ears and
eves open and make suggestions. You could provide a
Pamper Goodie Bag with a hand cream and a $10 Gift
Certificate to use at their facial and makeover or Domain
or Velocity sample for men and a $10 Gift Certificate.
Charge your cost + supplies. It’s a great way to meet
women. You can choose to put a minimum purchase price
on the Gift Certificate and an expiration date.

Send out your open house invitations it vou are holding it
in the last weeks of November. Good dates to choose would
be Nov. 16-19 or Nov. 30— Dec. 2.

RECRUIT!! What a great time to begin a business. Your
own Holiday shopping at cost!

November

16th-30th

Continue with booking, Wish Lists, and warm chatting
with vour Go Tote.

Have guests at every meeting and at event.

Follow up with Open House Invites!!! Call EVERYONE
and make sure they don’t miss the FREE gift for RSVPing.
Book those who can’t come for another time.

Set up vour Open House if booked during this week. Keep
it Simple!!!!

Recruit!! What a great time to begin a business for shop-
ping at cost, extra income at the Holidays, and tax benefits.




«8" Holiday “ime Table

DATES

ACTION

"December

1st —15th

Finish vour Star consultant Contest on December 15th.
Follow up with all husbands. They are getting serious now!
Talk Twelve Days of Christmas!!!

Follow up with yvour Wish Lists.

Continue booking!! (Help them prepare for Holiday Par-
ties) Wish Lists, and warm chatting with Go Tote! This is a
great time for Gift Shows.

Have gifts with you at all times. In your car or in a basket
vou carry with you wherever vou go!

Have *Stocking Stuffers’ available. (Hand Cream, Lip
Gloss, Energizing Foot...etc..) Slip gifts in a corsage type
clear cellophane bag and tie with curly ribbon.

Deliver any 12 Days of Holiday gifts.

Book Shopping Coffees.

Offer to have a fancy party dress night for Make-Up train-
ing.

Consider last minute Open House or Coffee.

RECRUIT!!! Still time to get gifts at cost, take advantage
of tax benefits and prepare for an exciting New Year of
possibilities!!

"December

16th-23rd

Call all your customers for their own personal needs. They
often forget to call to reorder during the hustle and bustle.
Remind them of your last minute gift ideas and stocking
stuffers. Ask if she sees any gifts under the tree with her
name on them. If not, find out who her Santa is and get her
Wish List!!
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DATES

ACTION

December

16th-23rd .

Deliver to offices as often as possible and bring your basket
with vou loaded with Stocking Stuffers and sets.

Always have gift sets in yvour car. This is a good time to put
leftover sets in the trunk of your car and visit some local
businesses. Ask emplovees if they'd like to shop. You can
offer a discount on all gift sets now if vou choose.

December

23rd-25th .

Spend time with vour family!!
Be prepared for some ‘last minute panic’ calls from yvour
customers.

December

26th-Jan. Ist )

Follow up with Gift Certificates you have put in gift sets.
Book New Year, New You Classes.

People often receive money as gifts and are anxious to
purchase items that they normally would not buy.

Have 9 Grest Holiday Season.

It will be what

you Choose and Commit it to be!




&(go Chnistmas Stategy Contact List

Businesses to Contact for Gift-giving Service

Business Phone Contact Person
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Businesses to Contact for Gift-giving Service

Customer Name “Santa's” Name Phone
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&8'9 Holiday Plan of +ction

September| October Plan

1. Set vour goal for holidayv sales
& recruiting.

2. Make a list of all businesses &
people You do business with,
and talk to them about vour
gift-buyving services.

3. Talk to all vour customers
about helping them with their
gift buving needs. Help them see
how You can help them! Show
them how shopping NOW wall
offer them the hest choices and
prevent some of the hassles of
their holiday shopping.

4. Book Holiday Shopping
Coffees.

5. Have every customer fill out a
Holiday Wish List so You can
follow up with their "Santa".
(this will be done in Nov & Dec.)

6. Offer a variety of classes:skin
care, glamour, etc. Begin to talk
to evervone about preparing for
the holidays.

7. RECRUITING!!! Build your
team in Octoher so they can
take advantage of the holidaw
selling season!)

Hovenber Plan

1. Follow up with all business
contacts and leads.

2. Continue to book shopping
coffees, skan care, glamour &
nail classes.

3, Continue having each
customer fill out a Holiday Wish
List.

4. Begin talking to the men you
have contact with-—worlk,
church, friends, etc.

5. Begin following up with
Holiday Wish Lists. (they mayv
not be ready to buy--but vou are
at least making vour service
known.)

6. Service ALL of vour
customers for their personal
holiday needs.

7. RECRUIT!!! What a great
time to begin a business—vour
own shopping at cost, provide
service for those You know &
prepare for an exciting new vear
of opportunity!!

December Plan

1. Follow up on all hushands &
men! They are beginning to get

a little more serions!!!

2. Follow up on all Holiday
Wish Lists.

3. Book Shopping Coffees!

4. Book skin are & glamour
appointments. (Help them
prepare for parties & people by
looking their best!)

5.Talk to men about '12 Days of
Christmas" gifts! They LOVE
it!

6. Have gifts with vou at all
times: in vour car, in a basket
that vou carry, at all
appointments & deliveries!!

7. Help people think about
stocking stuffers & last minute

gifts.

8. RECRUIT!!! Still time to get
gifts at cost, take advantage of
the tax benefits & prepare for
an exciting new vear of
opportunity!




$10,000 Christmas Sales Plan

. 10 Silent Hostesses sell 3150 each $1500
Contact 10 husbands with wife’s wish list at $100 or 20 at S50 $1000
Seven holiday coffees at $150 (30-45 minutes each) $1200
One skin care class per week thru Christmas at $150 (16) $2400
Holiday Open House (1 @ $500 or 2 (@ $250) $ 500
Contact businesses for 100 employee gifts at $20 each 52000
Contact doctors, lawyers, office managers and realtors for 50 gifts

at 530 each S1500

TOTAL 510,000

REMEMBER: YOU CAN MAKE ANYTHING HAPPEN WITH A PLAN AND YOUR
EFFORTS AND ACTION TO BACK IT!!
NEVER STOP BELIEVING IN YOURSELF!!!



$12,000 Christmas Sales Blitz

Select 20 of your favorite Hostesses or Customers...Call them and say:

""Hi! This is with Mary Kay and I am SO EXCITED!! I have a phenomenal offer
for You! How would vou like to do your holiday shopping at 50% off? On (date) and
(date) I will be holding a Holiday Blitz at my home.

All you need to do is bring 10 friends over for refreshments and check out the great gift
ideas Mary Kay has this season! The times to shop are 10,12,2.4 and 7. Which will be best
for vou?

Have 2 hostesses bring 10 people at 10:00.
2 hostesses bring 10 people at 12:00.

2 hostesses bring 10 people at 2:00.

2 hostesses bring 10 people at 4:00.

2 hostesses bring 10 people at 7:00.

Do this Friday and Saturday, or on two Saturdays. Make sure You do Satin Hands and
Satin Lips on EVERYONE as they arrive! (It has been suggested you hire a teen or two
to help and pay them with product!) Give each guest a Profile card and Wish List to fill
out and a Sales Ticket. Show the products and special sets, and have them fill in their
tickets. It's so simple!!
You will potentially meet 200 customers. The average will purchase $40 (2 Satin Hand
Sets for Mom and Mom In Law) 200 X $40+ $S8000. PLUS...at least 10 will buy the Tower
of Love (or 12 days of Christmas) for Mom, Grandmother, Daughter. 10 X $150=51500.
PLUS...You have 200 husbands to call with wife's Wish List, and at least 20 will buy the
Tower of Love or 12 Days of Christmas 20 X 5150=3%3000. SO~~~
$8.000 + 51,500 + $3.000 = $12,000!!! WOW!!!

PLUS....You'll have 200 new contacts and vour books will be full for January!

Time Spent:

1 Day on phone booking hostesses 8 hours

1 Day setting up displays 8 hours 60 HOURS TOTAL

2 Days holding the event 20 hours $6250 PROFIT

2 Days preparing orders 16 hours OVER $100 PER HOUR
2 Days plaving Santa delivering 10 hours

DETERMINATION, FOCUS, ACTION!!!



EARN S2,200 BY
CHRISTMAS

Here's an 11
Week Plan!

Begin the first week
of October and end
December 15th!

)

o / N\ /
CASHFOR C.‘HRISTEIAS..”BH} your famll} the
Gift of Their Dreams!
WEEK SELL ORDER PROFIT CUMULATIVE
1 $400 5200 $200
2 $400 5200 5200 $400
3 $400 5200 $200 5600
4 $400 $200 $200 $800
S $400 5200 5200 $1,000
6 $400 5200 5200 $1,200
7 $400 $200 $200 $1,400
8 $400 5200 $200 $1,600
9 $400 5200 5200 51,800
10 $400 $200 $200 $2,000
11 $400 $200 $200 $2,200

Take vour holiday products to work with You every day. Let evervone shop while von watch! If the
average person selects three items from the Holiday Look Book for §72.90 per customer. Make it
easier...8 customers a week purchasing $50.00 and You have met yvour goal!

Don't You deserve a CASH CHRISTMAS????
MAKE IT HAPPEN!!!!



I am taking my Holiday Show on the road! I will be out and about the week
of to bring all the latest new products for you to see.

I will have some gift selections available for purchase immediately and some as indicated
on the enclosed sheet that will be available for order. If you don’t see what you are look-
ing for, just let me know and I will create a personalized gift set “to order’ for you!

I will be calling to schedule a 15-30 minute appointment so you will have an opportunity
to shop and make your selections. I'll bring the Gift Shop to you!!
Stress Free Shopping....no crowds and no traffic!

Your gift selections will be delivered within 7 days

or
Take advantage of my Early Shopper’s Lay Away Plan! You pay 50% when you place
your order and the balance on the delivery date you select.

All gift selections will be beautifully gift wrapped at no additional charge!
If you are interested in FREE product, ask me about scheduling a Holiday Show of your
own with a few of your friends! Great way to get the things you want or the gifts you need

FREE or at a HUGE DISCOUNT!!

I’ll look forward to talking with you soon and scheduling your personal shopping time!

I accept VISA, MasterCard, Discover and American Express.



EARN
EXTRA
HOULIPAY
CASH

SCHEDULE A “HOLIDAY
TRUNK SHOWII

Call and schedule an appointment with a customer at her work. Ask her to bring her
co-workers to meet vou in the parking lot at lunch time or during a break.

Have vour trunk decorated and filled with beautiful holiday selections. Have holiday
music playing on your CD player, a thermos filled with hot spiced cider, disposable cups,
and some cookies.

Have a few *cash & carry’ items and take orders for other selections to be delivered at a
later date. Give shoppers the choice of paying 50% down and the balance upon delivery
or offer a 5% - 10% discount if entire order is paid in full at the Trunk Show.

Give Hostess Credit to the person who organized the show for vou.

How about setting this up at your husbands work, with your child’s teacher, etc....
Take a buddy and work as a team to take vour “Trunk Show” to businesses where lots of
men work...

Fire Station, Oil Change or Tire Shop etc.....

Remember...this is the season that retailers make BIG bucks. If people are going to spend
money they might as well spend it with YOU!!!





































































